
	

Keeping	a	Level	Head	Amidst	Tariff	Talk

In	today's	interconnected	business	world,	international	trade	is	a	fundamental	pillar	of
economic	growth	and	opportunity.	Yet,	recent	headlines	have	increasingly	focused	on
trade	disputes	and	the	imposition	of	tariffs,	creating	a	significant	and	often	unsettling
layer	of	uncertainty	for	businesses	of	all	sizes,	from	local	shops	to	multinational
corporations.	The	ability	to	navigate	these	turbulent	waters	with	foresight	and
resilience	is	becoming	essential	for	businesses.
Consider	the	recent	landscape:	steel	and	aluminum	tariffs	have	seen	significant
increases,	impacting	industries	from	automotive	to	construction.	Companies	relying	on
imported	components	face	higher	input	costs,	which	can	squeeze	already	thin	margins.
We've	seen	reports	of	businesses	having	to	increase	prices,	delay	capital	expenditures,
and	even	adjust	hiring	plans	in	response	to	these	shifts.	The	semiconductor	industry,
for	example,	is	grappling	with	tariffs	on	critical	raw	materials	and	components,
potentially	leading	to	higher	prices	for	everything	from	consumer	electronics	to
industrial	machinery.	This	constant	flux	underscores	the	need	for	businesses	to	move
beyond	simply	reacting	to	trade	policies	and	instead	develop	robust	strategies	for	long-
term	success.
A	tariff	is	essentially	a	tax	imposed	on	imported	goods.	While	often	intended	to	protect
domestic	industries	or	address	perceived	trade	imbalances,	tariffs	can	ripple	through
entire	supply	chains,	increasing	costs	for	businesses	and	potentially	consumers.	They
can	also	trigger	retaliatory	measures	from	other	countries,	leading	to	complex	"trade
wars"	that	disrupt	established	relationships,	create	new	logistical	hurdles,	and
significantly	impact	market	access.	Recent	examples	vividly	demonstrate	how	quickly
these	policies	can	shift,	impacting	everything	from	raw	material	procurement	to	final
product	pricing.
For	businesses,	navigating	this	dynamic	landscape	requires	a	clear	understanding	of
international	trade	principles.	Recognizing	that	global	trade	is	driven	by	factors	like
comparative	advantage	–	where	countries	specialize	in	producing	what	they	do	most
efficiently	–	helps	put	tariff	discussions	into	context	for	your	own	operations.
Diversifying	supply	chains,	actively	monitoring	trade	policy	developments,	and
conducting	thorough	market	research	are	vital	steps	to	mitigate	risks	and	identify	new
opportunities,	perhaps	even	in	unexpected	markets.
Crucially,	maintaining	a	level	head	is	paramount.	Emotional	reactions	to	market
fluctuations	or	policy	announcements	can	lead	to	impulsive	decisions	that	are
detrimental	in	the	long	run.	Instead,	focus	on	long-term	strategies,	robust	risk
management,	and	continuous	learning	about	the	evolving	global	economic
environment.	By	staying	informed,	adaptable,	and	proactive,	businesses	can	better
position	themselves	to	weather	trade	uncertainties	and	continue	to	thrive	in	the
international	arena.	Please	use	the	articles	attached	as	a	resource	to	better	understand
this	tariff	landscape	and	let	us	know	how	we	can	be	a	future	help	to	you	and	your	firm.
Written	by:	Todd	Rohrer,	CKP®,	AIF®
These	are	the	opinions	of	Todd	Rohrer	and	not	necessarily	those	of	Cambridge,	are	for
information	purposes	only,	and	should	not	be	construed	or	acted	upon	as	individualized
investment	advice.	Investing	involves	risk.	Depending	on	the	types	of	investments,
there	may	be	varying	degrees	of	risk.	Investors	should	be	prepared	to	bear	loss,
including	total	loss	of	principal.	The	strategies	discussed	herein	are	not	designed	based
on	the	individual	needs	of	any	one	specific	client	or	investor.	In	other	words,	it	is	not	a
customized	strategy	designed	on	the	specific	financial	circumstances	of	the	client.
However,	prior	to	opening	an	account,	Cambridge	will	consult	with	you	to	determine	if
your	financial	objectives	are	appropriate	for	investing	in	the	model.	You	are	also
provided	the	opportunity	to	place	reasonable	restrictions	on	the	securities	held	in	your
account.
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Cambridge	does	not	offer	tax	or	legal	advice.
Securities	offered	through	Registered	Representatives	of	Cambridge	Investment
Research,	Inc.,	a	broker-dealer,	member	FINRA/SIPC.	Advisory	services	offered	through
Cambridge	Investment	Research	Advisors,	Inc.,	a	Registered	Investment	Advisor.	HFS
Wealth	Advisors	and	Cambridge	are	not	affiliated.
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