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At the end of every year, people nationwide take time to reflect on the
prior year. In this period of reflection, people ask themselves questions to
understand where they are proud of themselves and their actions over the
prior year, where are there areas to improve. "Did | overindulge during the
holidays?" "Did | stick to my budget?" "Do | need better organization in my
personal or professional life?" This period helps set the stage for people to
set new year resolutions, to start down the road of continuous personal
improvement.

Despite the reflection and contemplation that goes into a New Year's
resolution, a Forbes* study found that upwards of 90% of people abandon
their resolutions by the end of the year. Even more striking, Time
Magazine”™ has reported that up to 80% of people falter on their
resolutions by the end of January! This trend is so prevalent, some people
refer to the second Friday of January as "Quitters Day."

As Winston Churchill once said, "Success is not final, failure is not fatal: it is
the courage to continue that counts." It is a reminder that the road to
improvement likely will not be without its bumps. Instead, it is important to
stay focused on your "why." Be intentional in returning to the path you
would like to be on.

If your resolution is to create better financial habits or routines in 2026, let
us help you. Our team is happy to talk through creating or refining your
financial plan. We're just a phone call away!
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These are the opinions of John Paul Gromofsky and not necessarily those of
Cambridge, are for information purposes only, and should not be construed
or acted upon as individualized investment advice. Investing involves risk.
Depending on the types of investments, there may be varying degrees of
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risk. Investors should be prepared to bear loss, including total loss of
principal. The strategies discussed herein are not designed based on the
individual needs of any one specific client or investor. In other words, it is
not a customized strategy designed on the specific financial circumstances
of the client. However, prior to opening an account, Cambridge will consult
with you to determine if your financial objectives are appropriate for
investing in the model. You are also provided the opportunity to place
reasonable restrictions on the securities held in your account.

Cambridge does not offer tax or legal advice.

Securities offered through Registered Representatives of Cambridge
Investment Research, Inc., a broker-dealer, member FINRA/SIPC. Advisory
services offered through Cambridge Investment Research Advisors, Inc., a
Registered Investment Advisor. HFS Wealth Advisors and Cambridge are
not affiliated.

* - https://time.com/6243642/how-to-keep-new-years-resolutions-2/

~ - https://www.forbes.com/health/mind/new-year-resolutions-survey-
2024/
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